
A real estate professional completing 
this class will understand:

How to avoid the risk of breach of duty and negligence claims by 
offering staging as an resource to their clients  

How to protect their clients from litigation by knowing what 
questions to ask a stager 

How to use home staging to reduce disclosure issues 
Standard staging contract clauses 

The cost and value of home staging, ROI factors 

Importance of leveraging marketing efforts with staging, photos 
and Internet presence 

Course comes with over 50-staging tips that agents can use 
immediately 

The common contract clauses that professional stagers use and 
what your clients need to know about them

How the entire pre-market staging process will benefit your client 
and secure your relationship as a true advocate for their best 
interest

Agents Earn The 
RESA Certified Staging Advocate 

Designation

Date: April 19, 2022
Time: 9 AM - 12 PM 
Location: Enfield Community Building
RSVP: tcrate@sugarriverbank.com

Amy Parker, RESA Approved Instructor
2018 & 2021 Instructor of the Year

Course #E1967

®

Staging to Sell, What Every Agent Should Know

3-Hour CE Course for Agents

Terri L. Crate
Vice President/Loan Origination Officer 
NMLS#419840
120 Route 10 N Grantham, NH 03753 
603-381-3096 Cell Member FDIC | Equal Housing Lender




